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INTRODUCTION:
THE BLUEPRINT
FOR A LIFE OF
SIGNIFICANCE

In  a  world  saturated
with  quick-fix  success
formulas  and  fleeting
motivational  trends,
the  pursuit  of  lasting
achievement  often
feels like navigating a
labyrinth  without  a
map.  Many individuals
chase  financial  wealth,
professional accolades,
or  social  recognition,
only  to  find  that  these
external  markers  of

success  leave  them
feeling  hollow.  True,
u n c o m m o n
success—the kind that
t r a n s f o r m s  y o u r
character, your impact,
a n d  y o u r
legacy—demands  a
different  set  of
p r i n c i p l e s .  F o r
decades,  Dr .  Mike
Murdock  has  been  a
beacon  of  wisdom for
those  seeking  more
than  just  surface-level
p r o s p e r i t y .  H i s
teachings,  distilled
f rom  a  l i fe t ime  o f
study, observation, and
personal  experience,
offer  a  robust
framework  for  anyone
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willing to pay the price
for  ext raord inary
results.
At  the  heart  of  Mike
Murdock’s  philosophy
lies  a  powerful  and
time-tested  system:
the Mike Murdock 7
Laws  Of  Uncommon
Success.  These  laws
are  not  theoretical
concepts pulled from a
textbook;  they  are
practical,  actionable
truths  designed  to
align your daily habits
with a higher purpose.
When  you  understand
and apply  these laws,
you move from a life of
reaction  to  a  life  of
intention.  You  stop
dr i f t ing  and  s tar t
driving. This article will
explore  each of  these
seven  foundational
principles  in  depth,
providing  you  with  a
comprehensive  guide
to unlocking a level of
success that is not only
measurable but deeply

meaningful.  Whether
y o u  a r e  a n
entrepreneur, a leader,
a creative professional,
or  someone  simply
s e e k i n g  a  m o r e
fulfilling life, these laws
provide  the  structure
n e e d e d  t o  b u i l d
something  that  truly
lasts.

LAW 1: THE LAW
OF SEEDTIME AND
HARVEST

The  first  and  perhaps
most  foundational  law
in the Mike Murdock
7  L a w s  O f
Uncommon  Success
is the Law of Seedtime
and  Harvest .  Th is
principle,  rooted  in
ancient  wisdom  yet
profoundly  modern  in
its  application,  states
that  everything  in  life
operates on a cycle of
sowing  and  reaping.
You  cannot  expect  a
harvest  if  you  have
never  planted a seed.
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I n  t h e  c o n t e x t  o f
p e r s o n a l  a n d
p r o f e s s i o n a l
development,  this  law
teaches  that  every
action  you  take  is  a
s e e d .  E v e r y
conversation,  every
hour  of  study,  every
dollar  invested,  and
every act of kindness is
a  seed  being  planted
into  the  soil  of  your
future.
Understanding this law
shifts your focus from a
scarcity mindset to an
abundance  mindset.
Instead  of  asking,
“What can I get?” you
begin  to  ask,  “What
can I  give?” or  “What
can I plant?” This is a
r a d i c a l  s h i f t  i n
perspective.  The  Law
o f  S e e d t i m e  a n d
Harves t  requ i res
patience  and  faith.  A
farmer does not dig up
a seed to check if it is
growing;  he  waits,
waters,  and  weeds.

Similarly, you must be
consistent  in  your
sowing, even when you
cannot  immediately
see  the  results.  The
harvest may not come
overnight,  but  it  will
surely come if  you do
not  give  up.  This  law
also  emphasizes  the
importance  of  sowing
i n  t h e  r i g h t
soil—investing  your
t ime,  energy,  and
resources in areas that
have the potential for a
multiplied  return.  It  is
the  bedrock  upon
w h i c h  a l l  o t h e r
p r i n c i p l e s  o f
uncommon success are
built.

LAW 2: THE LAW
OF PREPARATION

Opportunity  is  a  cruel
master  when  you  are
not  ready  for  it.  The
second law in the Mike
Murdock  7  Laws  Of
U n c o m m o n
Success—the  Law  of
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Preparation—addresse
s this exact reality. So
many  people  spend
their  lives  waiting  for
their  big  break,  their
lucky moment, or their
p e r f e c t  c h a n c e .
However,  uncommon
success  is  rarely  a
matter of  luck;  it  is  a
matter  of  readiness.
When  an  opportunity
arrives,  it  does  not
announce itself  with a
t rumpet .  I t  o f t en
comes  disguised  as
h a r d  w o r k ,  a s  a
problem to be solved,
or  as  a  request  for
help.  The  prepared
person  recognizes  it
and  se izes  i t .  The
unprepared  person  is
overwhelmed  by  it  or
misses it entirely.
Preparat ion  is  the
bridge between where
you are and where you
want to be. It involves
intentional,  disciplined
effort  to  sharpen  your
skil ls,  expand  your

k n o w l e d g e ,  a n d
s t r e n g t h e n  y o u r
character.  This  law
demands  that  you  do
the  work  before  you
see  the  reward.  Mike
M u r d o c k  o f t e n
emphasizes  that  you
must  prepare  for  the
future before it arrives.
This means investing in
y o u r  e d u c a t i o n ,
developing  your  craft,
building your network,
and  cultivating  your
mental  and  emotional
resilience.  The Law of
Preparation  asks  a
crucial  question:  “If
the opportunity you
have  been  praying
f o r  s h o w e d  u p
today, would you be
ready to handle it?”
If  the  answer  is  no,
your immediate task is
not  to  find  the
opportunity,  but  to
become  the  person
who  is  worthy  of  it.
Preparation  is  not  a
passive activity; it is an
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aggress ive ,  da i ly
pursuit of excellence.

LAW 3: THE LAW
OF ASSOCIATION

Perhaps  one  of  the
most  challenging  yet
liberating  laws  within
the Mike Murdock 7
Laws  Of  Uncommon
Success is the Law of
Association. This law is
simple  but  profound:
you  become  like  the
people  you spend the
most  time  with.  Your
closest circle of friends,
c o l l e a g u e s ,  a n d
mentors  has  a  direct
influence  on  your
mindset,  your  habits,
your income, and your
overall outlook on life.
I f  y o u  s u r r o u n d
yourself with negative,
c o m p l a c e n t ,  o r
visionless people, their
gravity  will  pull  you
down.  Conversely,  if
you align yourself with
individuals  who  are
motivated,  generous,

and  growth-oriented,
their  energy  will  lift
you  up.
T h i s  i s  n o t  a b o u t
el it ism;  it  is  about
intentionality. The Law
of Association requires
you  to  evaluate  your
relat ionships  with
honesty  and  courage.
Are the people in your
inner circle challenging
you to become better?
Are  they  celebrating
your  victor ies  and
supporting you through
your  failures?  Or  are
they  subtly  draining
y o u r  e n e r g y  a n d
limiting your potential?
Uncommon  success
often  requires  the
difficult  decision  to
o u t g r o w  c e r t a i n
relationships not out of
bitterness, but out of a
commitment  to  your
destiny.  This  law  also
encourages  you  to
ac t ive ly  seek  out
mentors and peers who
are  ahead  of  you  on
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the  journey .  Your
a s s o c i a t i o n  w i t h
wisdom  accelerates
your own development.
A s  M i k e  M u r d o c k
famously states, “Your
a s s o c i a t i o n
determines  your
assimilation.” Choose
your  circle  wisely,  for
they  will  shape  the
person  you  become.

LAW 4: THE LAW
OF EXCHANGE

Life  operates  on  the
principle of value. The
Law of  Exchange,  the
fourth  pi l lar  of  the
Mike  Murdock  7
Laws  Of  Uncommon
Success, teaches that
nothing  of  real  value
comes without a cost.
To  receive  something
of worth, you must be
w i l l i n g  t o  g i v e
something of  worth in
return.  This  is  not  a
cynical  transaction;  it
i s  a  sp i r i t ua l  and
practical  reality.  You

c a n n o t  r e c e i v e  a
harvest  without  giving
a  seed.  You  cannot
receive  a  promotion
without  giving  your
time  and  expertise.
You  cannot  receive
deep  f r i endsh ips
without  giving  loyalty
and vulnerability.
The  key  to  mastering
the Law of Exchange is
to  identify  what  you
p o s s e s s  t h a t  i s
valuable to others. This
could  be  your  time,
your  ta len t ,  you r
e n e r g y ,  y o u r
knowledge,  or  your
resources.  The  more
value  you  provide  to
the  world,  the  more
value  will  flow  back  to
y o u .  T h i s  l a w
d i s m a n t l e s  t h e
entitlement  mentality.
It replaces the question
“What can I get?” with
t h e  e m p o w e r i n g
question  “What  can  I
bring  to  the  table?”
Uncommon  successful
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people  are  relentless
givers  of  value.  They
understand  that  their
compensation in life is
directly proportional to
the  problems  they
solve for others. When
you  focus  on  making
others successful, your
own  success  becomes
inevitable.  The Law of
Exchange is the engine
o f
prosperity—financial,
r e l a t i o n a l ,  a n d
spiritual. It reminds us
that  we  must  invest
before we can receive
a return.

LAW 5: THE LAW
OF
IDENTIFICATION

Clarity  is  power.  The
Law  of  Identification,
the  fifth  component  of
the Mike Murdock 7
Laws  Of  Uncommon
Success ,  is  about
knowing  exactly  what
you want. Most people
live in a haze of vague

desires.  They  want  to
be “successful,” “rich,”
or  “happy,”  but  they
cannot  define  what
that  looks  like.  Vague
goals  produce  vague
results.  The  Law  of
Identification  demands
specificity.  You  must
be able to identify your
goal  with  such  clarity
that you can see it, feel
it,  and  describe  it  in
detail. This law is about
bringing  your  dreams
out of the abstract and
into the concrete.
O n c e  y o u  h a v e
identified  your  target,
you must also identify
the price that must be
paid  to  achieve  i t .
E v e r y  g o a l  h a s  a
cost—sacrificed leisure,
disc ipl ined  study,
financial investment, or
personal  discomfort.
Uncommon  successful
peop le  do  not  shy
away  from  this  cost;
they  identify  it  and
e m b r a c e  i t .
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Furthermore,  the  Law
of  Identification
extends  to  your  own
identity.  You  must
identify yourself not as
a  v i c t i m  o f
circumstance, but as a
c r e a t o r  o f
circumstances.  You
must  see  yourself  as
someone  deserving  of
uncommon  success.
This is not arrogance; it
is  healthy  self-esteem
rooted  in  purpose.
When  your  goals  and
your  self-identity  are
clearly  defined,  your
mind begins to work as
a  gu ided  miss i l e ,
navigating  around
obstacles  and  homing
in on the target. Clarity
precedes mastery, and
t h e  L a w  o f
Identification  is  the
first  step  toward  that
mastery.

LAW 6: THE LAW
OF PLANNING

A dream without a plan

is just a wish. The Law
of  Planning,  the  sixth
principle  in  the  Mike
Murdock  7  Laws  Of
Uncommon  Success,
is the bridge that turns
vision  into  reality.
Many  people  have
great  ideas,  but  they
lack  the  discipline  to
translate  those  ideas
into  actionable  steps.
P l a n n i n g  i s  t h e
practical application of
faith. It involves writing
down  you r  goa l s ,
breaking  them  down
into manageable steps,
establishing  timelines,
a n d  a n t i c i p a t i n g
potential  obstacles.  A
p l a n  c r e a t e s  a
roadmap  that  guides
your  daily  decisions
and keeps you focused
when  distract ions
arise.
This  law  emphasizes
that  failure  to  plan  is
planning to fail. A good
plan does not have to
be  perfect;  it  simply
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has  to  exist.  You  can
adjust it as you go, but
you cannot navigate an
unknown  terr i tory
without  a  map.  The
Law  of  Planning  also
r e q u i r e s  y o u  t o
p r i o r i t i z e .  N o t
everything on your list
is  equally  important.
Uncommon  success
comes  from  focusing
your  energy  on  the
activities  that  produce
the  highest  return.
Mike  Murdock  teaches
t h a t  y o u  s h o u l d
identify  your  “priority
of the day” and protect
it at all costs. Planning
is  not  about  filling
every  minute  with
activity;  it  is  about
ensuring  that  your
activity is aligned with
your purpose. It is the
discipline of doing what
is  necessary  today  so
that  you  can  enjoy
w h a t  i s  p o s s i b l e
tomorrow.  A  wel l -
crafted  plan  turns

a n x i e t y  i n t o
anticipation and chaos
into order.

LAW 7: THE LAW
OF PRIORITY

The  final  law  in  the
Mike  Murdock  7
Laws  Of  Uncommon
Success is the Law of
Priority. This law is the
guardian  of  your  time
and energy. In a world
of  endless  options,
information  overload,
a n d  c o m p e t i n g
demands, the ability to
prioritize  is  not  just  a
skill—it  is  a  survival
mechanism. The Law of
Priority  teaches  that
you  must  determine
what is most important
and  give  it  your  first
and best  energy.  It  is
about  learning  to  say
“no”  to  the  good  so
that you can say “yes”
to the best.
Successful  people  are
not  those who do the
most  things;  they  are



10

10 Mike Murdock 7 Laws Of Uncommon
Success

2023-07-23

those who do the right
things.  The  Law  of
Priority  forces  you  to
c o n f r o n t  t h e
uncomfortable  truth
that  you  cannot  do
everything. You cannot
please  everyone.  You
cannot be everywhere.
B u t  y o u  c a n  b e
completely present and
excellent  in  the  few
areas that truly matter.
Th i s  l aw  requ i res
c o n s t a n t  s e l f -
examinat ion .  Ask
yourself  daily:  “What
is  the  one  thing  I
can  do  today  that
w i l l  m a k e  t h e
biggest difference in
my  life  and  work?”
Then, do that one thing
before  anything  else.
Prioritization is the art
of focusing your limited
r e s o u r c e s  o n  t h e
activities that generate
t h e  g r e a t e s t
momentum. When you
master  the  Law  of
Priority, you stop being

a slave to urgency and
become  a  master  of
significance.  You  build
a  life  that  is  not  just
busy,  but  productive
and  fulfilling.

CONCLUSION:
LIVING THE LAWS
FOR A LEGACY OF
SUCCESS

The Mike Murdock 7
Laws  Of  Uncommon
Success  is more than
a list of principles; it is
a lifestyle.  These laws
work  together  as  an
integrated system. The
Law  of  Seedtime  and
Harvest  g ives  you
patience.  The  Law  of
Preparation  gives  you
readiness.  The Law of
Association  gives  you
momentum.  The  Law
of Exchange gives you
abundance. The Law of
Identification gives you
clarity.  The  Law  of
Planning  gives  you
direction. And the Law
of  Priority  gives  you
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focus. When you apply
all seven, you create a
powerful  synergy  that
propels  you  toward  a
level of success that is
truly uncommon.
Uncommon  success  is
not  reserved  for  a
select few with special
talents or lucky breaks.
I t  i s  a v a i l a b l e  t o
anyone willing to align
their  life  with  these
t imeless  truths.  I t

requires  discipline,
intentionality,  and  a
willingness  to  grow.
But  the reward is  not
just  financial  gain  or
public recognition. The
r e a l  r e w a r d  i s
becoming  the  person
you  were  created  to
b e — a  p e r s o n  o f
purpose,  impact,  and
integrity. As you begin
to integrate these laws
into your daily routine,
you


